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Chip Doyle 
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On Wednesday, February 17
th

, ASPE Chapter 55 will proudly present Chip Doyle of Sandler Training.  

Sandler Training provides Corporate Training and Development in Sales. Since his training franchise 

opened in 2000, Chip has shared techniques and non-traditional methods that allow salespeople, 

consultants and contractors to take charge of the selling situation and “sell without sounding like a 

salesperson.” His interactive and entertaining style makes him a welcome speaker at dozens of trade 

associations and business groups each year. He has conducted more than 1,000 private and public 

workshops since 2000 on a variety of sales related topics impacting the success of CEO’s, sales 

managers and salespeople throughout the US. Chip was featured in the San Francisco Business Times 

in 2006 and 2007, quoted in 2009 issues of Remodeling Magazine and has worked extensively with 

general contractors, remodelers and construction subs throughout the US.  If your answer is yes to any 

of the following questions, than you will find this presentation immensely helpful: 

• Do your prospects always seem to need to “think it over” before they make decisions?  

• Are your estimates simply being used to “shop” you against your competitors? 

• Are you frustrated that your insightful explanations of features and benefits don’t seem to 

convince even your ideal prospects to buy from you? 

• Do you end up negotiating at the end even though you are offering solid value? 

• Have you heard that relationship selling and a consultative approach is more effective but you 

aren’t exactly sure how to go about it? 

Please join us for this extraordinary event as Mr. Doyle shares his wealth of experience in the sales 

field and the techniques that have helped many in their endeavors to be successful salespeople.   
 

 

When:  Wednesday, February 17th   6:00 - 7:00  No-host reception 
               7:00 - 8:30  Dinner/Presentation (Dinner is included) 

  

Where:       Marianni’s Inn & Restaurant: 2500 El Camino Real, Santa Clara 
  El Camino Real at San Thomas, Parking Available 

 

Cost:        ASPE Members: $40   Non-Members: $50 
 

 

Registration:  “Relationship and The Consultative Approach to Selling”                                       
 
Please Send Checks Payable to ASPE to:  ASPE Chapter 55 
RSVP via fax or email   827 Calabasas Road, Watsonville, CA 95076 

      Phone: (831) 684-0451  Fax:  (831) 722-2277 

      Email:  kfinc@ix.netcom.com 

 

 



 SANTA CLARA VALLEY 

  CHAPTER 55 

 

 

 

Name(s): ______________________        Phone: ______________________ 

 

Company:   ______________________        Fax: ______________________ 

Address:   ______________________        email: ______________________ 

______________________        Please reserve _____ seats 

            

Note:  RSVPs who fail to attend will be invoiced and credited for a future meeting 


